
 
© 2016 Million Dollar Round Table               
                    
Million Dollar Round Table   
325 West Touhy Ave.   
Park Ridge, IL 60068 USA	 	
	
	

 
 
 

2016 MDRT Annual Meeting e‐Handout Material 
 
 
Title:  Think the Unthinkable to Spark Transformation in 

Your Business 
 
Speaker:       Nikhil Jitendra Anandpara, CFP, CII 
 
Presentation Date:  Wednesday, June 15, 2016 
 
Presentation Time:  11:30 a.m. ‐ 12:30 p.m. 
 
 
 
The Million Dollar Round Table® (MDRT) does not guarantee the accuracy of tax and legal matters and is 
not liable for errors and omissions. You are urged to check with tax and legal professionals in your state, 
province or country. MDRT also suggests you consult local insurance and security regulations and your 
company’s compliance department pertaining to the use of any new sales materials with your clients. The 
information contained in this handout is unedited; errors, omissions and misspellings may exist. Content 
may be altered during the delivery of this presentation.  
 
 

 
 
 

 



Slide 1 

Nikhil J. Anandpara, CFP, CII
Thing the Unthinkable to Spark 

Transformation in Your Business
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TONY GORDON

• 35 TIMES TOP OF THE TABLE
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“Our business grows by referral.

We would appreciate being

Introduced to family members,

colleagues and friends who you think

might benefit from our advice.”
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LIFE PYRAMID

EXCELLENCE

PAIN

COMFORT

DISCOMFORT 

MDRT

COT / TOT
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DREAMS

• Dreams Should Be Unrealistic

• Unrealistic People Rule The World

• Realistic People Serve The World
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WHAT YOU

ARE NOW IS

YOUR CHOICE
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WHAT YOU WILL

BE 5 YEARS 

FROM NOW WILL

ALSO BE YOUR CHOICE
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DREAMS ALLOW US TO BREAK

LIMITATIONS AND BRING THE BEST OUT

OF US FROM WITHIN US

WE ARE USED TO EASY WAYS
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Add New Client 

 If you work with only existing client 
than you will do business at their 
terms. 

 If you have more number of client than 
you will do business at your terms. 
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SEQUENCE OF SALES CONVERSATION

• OPENING

• PRESENTING

• HELP DECIDING
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WHAT INSURANCE

CAN DO
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TO GIVE NAME GET

SCHOOL MONEY FEES BRIGHT FUTURE

HOSPITAL MONEY CHARGES RELIEF

GOVT MONEY TAXES INFRASTRUCTURE

LAND LORD MONEY RENT RESIDENCE

MONEY PREMIUM ALL THE ABOVE

SALES TOOLS

LIFE INSURANCE FULFILLS THE DUTIES LEFT UNFULFILLED
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AVERAGE : 4-5AVERAGE : 9-11
CALCULATE RETURNS
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Mont Blanc
Lexi Pen

Starts with Rs.24000/-

MRP Rs.10

CALCULATE RETURNS
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PREMIUM IS NOT THE
PROBLEM;

IN FACT
PREMIUM IS THE SOLUTION
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LIFE INSURANCE IS AN

EXPRESSION OF 

HONESTY

 

___________________________________ 

___________________________________ 

___________________________________ 

___________________________________ 

___________________________________ 

___________________________________ 

___________________________________ 

Slide 24 

 

___________________________________ 

___________________________________ 

___________________________________ 

___________________________________ 

___________________________________ 

___________________________________ 

___________________________________ 



Slide 25 Be Our Guest-Perfecting The Art
Of Customer Service
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SELLING HAS MORE
TO DO WITH OUR 
MIND, THAN WITH
THE PRODUCT OR

THE PRICE
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There is no 
easy way to 

Top
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DON’T REDESIGN THE PAST
INNOVATE FUTURE

Prepare Agenda Of Your Life
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Thank you
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